Appointment Setting Compensation

* Goal- 2-3 sets per hour

$12.50 for each "qualified lead" who sets and sits for an appointment. 

$15.00 each- for 10 or more per month.

$16.00 each- for 25 or more per month.

                                                               + $125 if they buy

* Count resets at the first of each month

*** If you set an appointment where you generated the lead (know the person, referral etc) $12.50 for the set and $250 if they buy. 

  "Qualified lead?
· Specific appointment set with reference to setter in ScheduleOnce. 

· Completed Travel Survey- notated in ScheduleOnce. (Sample in the appointment setting script.)

· Makes $40,000 +

· Both spouses present on the appointment or if single they show up. (We only want single folks if they love to travel.)

· Setter calls with a reminder the day of; also call 72 hours in advance if it was set more than 7 days in advance.  

· Cameron will continue to email the appointment a reminder the day of the appointment and 3-5 days in advance if they are set 7 days out.

· Some Sales Reps like to do their own reminder calls. If so, we will let you know.

Expectations:

· Call each lead 3-5 times- Update your lead tracker. 

· Email after the 2nd and 3rd contact.
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